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THE INDUSTRY IS ON THE PATH TO A GENDER
DIVERSE ENVIRONMENT, OPENING UP NEW
AVENUES FOR INNOVATION
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SUSINESS

GLAZE'S JOURNEY INTO
THE BUSINESS OF STONES

Umesh Punia, CEO, GLAZE GRANITE & MARBLE speaks with Construction Week's Disha Dadlani about
how the company has elevated the way marble and other natural stones are sold in UAE

he business of stones can lend itself

to quite an interesting, extensive and

rewarding entrepreneurial journey,

if you’ve carved yours as intrinsically as

Umesh Punia, Chief Executive Officer,
GLAZE GRANITE & MARBLE.

With a self-affirmed passion for marbles,

Punia dedicates his efforts in discovering

new and quallty marble and introducing it

to the market for use.

This passion dates back to circa 1995,
when Punia first put on his entrepreneurial
cap while working at a granite company in
India, after completing a course in civil
engineering from Maharashtra Institute of
Technology, Pune, India.

“During my time there, I was required
to travel to the UAE for the sale of some

“The GLAZE GRANITE & MARBLE office is located |
in Emirates Industrial City, Sajja, Sharjah

36 CONSTRUCTION WEEK DECEMBER 2021

o
E |

GLAZE GRANITE & MARBLE

eranite slabs. In that first visit, I realised that
most customers preferred buying locally
over importing; ready stock was lacking in
the market. It didn’t take me very long to
realise the potential of setting up my own
shop. So, I started at micro level, importing
just one or two containers amonth ata very
low operating cost,” he says.

Now, 26 years in the nation, Punia
affirms that the UAE is the right place for
aspiring entrepreneurs to grow a business
from the ground up. As an established
entrepreneur himselt, he prides on
increasingly adding better-quality marble
to GLAZE’s stone gallery. “I believe this is
the reason why today we not only have the
largest collection of stones in the Middle
East, but probably even in the world,”
he stresses.

“Sourcing top-quality marble”

Helming the affairs and operations at
GLAZE, Punia has changed and elevated
the way marble and other natural stones
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are sold in the UAE. He says: “My main
role has always been the same - sourcing
top-quality marble, at the best prices,
from all around the world. Natural stones
can be quite deceptive for an end user,
and our job is to source and stock the
best options. Even today, my role is to
supervise, monitor imports, and uncover
the best value for investment on behalf
of our clients using all of our expertise,
network, and resources.”

A dedicated team facilitates this process
and tends to the details by overseeing
operations, sales and finance. “After more
than two decades in the industry, we
can guarantee that we are sourcing the
best selections for our clients from every
corner of the world.”

Flooring and countertops

Putting its spin on the flooring and
countertop industry, GLAZE has
introduced a variety of materials including
reconstituted quartz for flooring and
counters. The company brought to the
UAE a leading quartz brand Caesarstone
and Coante, another BRETONSTONE
technology quartz for kitchen tops, both
of which provide a 20-year warranty for
kitchen countertops.

Sharing more details, Punia says: “Last
year, we introduced a revolutionary
product, a sintered stone, called
NEOLITH. This next-generation
product is non-porcelain, and is a nearly
indestructible slab which can be used for
exterior cladding, countertops, and floors.
No other product can match its quality
and character. These slabs are completely
scratch, heat, water, chemical, and fire
resistant.”

“In the second quarter of this year, we
introduced GEOLUXE, another next-
generation product, which is applicable
for all surfaces, and is produced with 3D
printing technology using melted minerals
as ink. We have also introduced some other
products including ARIOSTEA, entailing
an impressive porcelain slab brand
from Italy, which belongs to the oldest
and largest Italian porcelain group, Iris
Ceramic Group,” he continues.

GLAZE is focused on constantly
evolving its position as a brand through
the conceptualisation and introduction of
engineered and natural stones.

Outlining the company’s achievements
in this regard, Punia says: “We |GLAZE]
were the first to introduce Brazilian

WWW.CONSTRUCTIONWEEKONLINE.COM

SUSINESS

r i, ==
£ " - ‘r 3
N

sy,

The GLAZE GRANITE & MARBLE office is indicative of
its commitment to the best quality of natural stones

natural quartzite as a flooring and
countertop product. Quartz or quartzite
are hard in nature, so their performance as
flooring or counter material is incredible.
The most popular quartzite is from Brazil
and is extremely popular in the US. The
trend of quartzite emerged in the US in
the 2010’s, and it took us no time at all
to introduce these products to the UAE
market. Quartzite such as Mont Blanc,
Super White, Quartz Cremo, Fusion, and
Cortecciawere once very new in the UAE,
and they were a risky investment because
they are expensive, but they are now
some of the most popular products in the
gallery. At this current moment, there are
over 400 natural stones in our collection.
The introduction of these exotic and rare
stones was our brainchild - many of them
are extremely popular today, and found
exclusively at GLAZE.”

Into a GLAZE showroom

Across GLAZE’s showrooms, our clients
walk through the real stock, which would
finally end up as the floor in their home
or office. The company has created a
totally different experience for clients
in its state-of- the-art gallery, whereas
in other places, clients can only preview
a sample of the materials they are
interested in, although the final material
tor delivery would be stored far away in an
open yard.

Going into the specifics around natural
stones, Punia says: “The final product
you would receive may look and feel
completely different, as is often the case
with natural stones especially. In fact, you
should never buy a natural stone from a
sample, because no two pieces of natural

BUSINESS FOCUS

Hosts top brands such as NEOLITH,
Caesarstone, Coante, ARIOSTEA,
KoZo, and GEOLUXE

Signed exclusive agreements with
top quarries in Italy, Spain, Turkey,
Greece, and Brazil

Created a totally different
experience for clients in its state-of-
the-art stone gallery

Enables clients to walk through the
"real stock”

Currently establishing its newest
stone gallery in ICAD Musaffah

stones can ever be the same. Nature never
repeats its designs, and so each block or lot
is completely different from the others,
in terms of quality, colour, texture, tone
and veining. Even in the case of porcelain
slabs, you never get a real feel of the
final finished floor from a sample in a
showroom display.”

It is important that clients are able to
walk through the “real stock”, Punia says,
adding that this is possible only at GLAZE,
enabling the homeowner or designer to
realise his/her vision, with “no chance of
an error” in selecting the most suitable
surface solution.

He continues: “Our gallery is like a fresh
fruit store, you get to feel, touch, and smell
before putting anything in your cart. Our
store not only allows our clients to touch,
feel and see how the final floor or wall
would look like, but ensure there is no
scope for misjudgment.”

Investing in marble
In 1995, when Punia started out his
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